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The Crest at Silver Ridge is 
Now Sold Out!
A Very Busy Summer of New Home Sales and
Construction

We at Portrait Homes are very happy to inform all of 
the residents in Silver Ridge that the sales campaign 
for phase 4A, The Crest at Silver Ridge, is now 
complete with our last new residence being sold in 
September. Many of our new purchasers came from all 
across the Lower Mainland. 

With the fall season now upon us, many of the new 
owners in phase 4A have moved in, with most of the
homes due to be occupied before the end of 2009. 
Please join us in welcoming them and their families to 
the award-winning community of Silver Ridge. We 
expect the construction team to be working diligently on 
these new phase 4A homes from now until the end of 
the year and early into 2010. 

For those homeowners who haven’t yet met the new 
exciting sales team for Portrait Homes, we now 
officially introduce you to Samantha Perrin, Heather 
Forman and Troy Steine. As a team, they strive to 

Announcing the Grand 
Opening of Stoneleigh at 
Silver Ridge!
Please Mark Saturday October 17th on Your 
Calendar

The Sales Team at Portrait Homes cordially invites you 
to the Grand Opening of STONELEIGH at Silver Ridge, 
our newest collection of single family residences.

Located at 23185 Gilbert Drive (off of 232nd) we will 
have a brand new fully-furnished display model of the 
Garibaldi plan available for your viewing, as well as 
information on the other available single family designs, 
including the Alder, Hemlock and Cypress plans.

We’re very excited about how our new showhome will 
look, and we hope you will drop by for a visit with any 
friends and family that may be considering making 
Silver Ridge their new home.

Please feel free to contact the Portrait Homes Sales 
Team directly for further information on our newest 
homes and the upcoming Grand Opening Event. As a 
reminder our sales center and display homes will be 
open every day of the week to serve you better, from 
12Noon to 5pm.
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continually enhance the Customer Experience and 
look forward to being of assistance to you, your friends 
and family. 

The Silver Ridge 
Homeowner’s Referral 
Incentive Program 
We value the support and encouragement from each 
of our homeowners in Silver Ridge 

The program is a simple one, yet it has the potential to 
be very profitable for you. Here’s how it works: If you 
introduce any of your family or friends to us at our 
sales center, and they proceed to purchase and have 
a firm sale on one of our new homes, we will reward 
you with a $1,000.00 referral payment. This amount 
would be paid to you at the time of completion of their 
purchase. 
 
We’d be very happy to help anyone that you feel would 
be interested in making their new home at Silver 
Ridge. To introduce your friends, please either drop by 
our sales center with them, or feel free to call and let 
us know when they may be dropping by to tour our 
show homes. It’s that easy, and we look forward to 
being of whatever assistance we can to your friends 
and family. 

Thoughts on success… 

Success is often a matter of common sense applied to 
everyday life. The following is a short list of success 
secrets: 

Thank people. Never forget to say thank-you to 
anyone who has done you a favor, large or small. A 
written thank-you note is one of your most powerful 
success tools. 

 
Show up. Often, nothing beats a face-to-face meeting. 

Do your best to communicate in person whenever 
possible.  

 
Manage your time. Focus on what you need to 

accomplish. Distractions and interruptions may 
require your immediate attention throughout the 
day, but be sure not to lose sight of your overall 
goal.  

 
Positive Force: The power of enthusiasm has no 

limits. Believe in yourself so strongly that nothing 
can shake your inner self. You are a unique 
individual in a remarkable universe. 

 

 

September Stats: Buyer demand remains 
strong while home listings increase 

Posted on: Oct-05-2009 – Real Estate Board of 

Greater Vancouver  

Greater Vancouver home sales remained strong last month, with 

the second highest number of residential sales ever recorded for the 

month of September. 

 The Real Estate Board of Greater Vancouver (REBGV) reports 

that residential property sales in Greater Vancouver totalled 3,559 

in September 2009, an increase of 3.4 per cent from the 3,441 sales 

recorded in August 2009, and an increase of 124.5 per cent 

compared to September 2008 when 1,585 sales were recorded. 

 “As homes sales in Greater Vancouver continued at an elevated 

pace in September it’s encouraging to see that more homes were 

listed on the MLS® in the month than any other so far this year,” 

Scott Russell, REBGV president said. 

 New listings for detached, attached and apartment properties in 

Greater Vancouver totalled 5,764 in September 2009. This 

represents a 6.2 per cent decline compared to September 2008 

when 6,142 new units were listed, but a 26.8 per cent increase 

compared to August 2009 when 4,544 properties were listed on the 

Multiple Listing Service® (MLS®) in Greater Vancouver. 

 At 12,596, the total number of property listings on the MLS® 

increased 5.5 per cent in September compared to last month and 

declined 36 per cent from the 19,852 homes listed for sale during 

the buyer’s market that was experienced at this time last year. 

 “During this period of renewed demand in our marketplace, home 

values have gradually recovered from the declines that occurred in 

2008,” said Russell. 

 Since the beginning of the year, the MLSLink® Housing Price 

Index (HPI) benchmark price for all residential properties in 

Greater Vancouver has increased 13 per cent to $547,092 from 

$484,211, while home prices compared to Septembers 2008 levels 

are up 1.6 per cent. 

Sales of detached properties increased 160.6 per cent to 1,423 from 

the 546 detached sales recorded during the same period in 2008. 

The benchmark price, as calculated by the MLSLink Housing Price 

Index®, for detached properties increased 2.1 per cent from 

September 2008 to $741,632.     By REBGV. 
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A Sampling of some Upcoming Maple Ridge 
Community Events 

Return of the Salmon 

October 18, 2009 
Last year over 725 visitors welcomed the salmon 
back home to Maple Ridge.   
Join KEEPS and Metro Vancouver as they once 
again welcome the salmon home to the 
Kanaka Creek Fish Fence on 240 Street. 
For details or to volunteer visit www.KEEPS.org 
Tel:/Fax: 604-462-8643  
admin@keeps.org 

 

Ghost Ridge 

October 24, 2009 ­ October 30, 2009 / 6:00 PM ­ 
9:00 PM 
The Ghost Ridge™ Haunted House is held 
annually as a fundraiser for charities in Maple 
Ridge and Pitt Meadows.  It's spooky fun for the 
whole family!  Firework Finale will be held 
October 30th.  

C O N T A C T : G H O S T  R I D G E  H A U N T E D  

H O U S E  
T E L :   LSEED NCE9 2 2  
W W W . G H O S T R I D G E . O R G  
L O C A T I O N :   C L B I O N  F A I R G R O U N D S  
2 3 4 4 8  -  I RGRO V E N U E ,  M A P L E  R I D G E  

Safety Driving Tips 
If you’re driving abroad this fall, taking your own 
vehicle or hiring a car, then you may wish to consider 
the following driving … 

Most accidents occur at priority junctions, private 
accesses, and while overtaking.  
 
Single lane carriageways have three times the death 
rate of motorways. Make sure you observe the given 
speed limit.  
 
Don’t just wait for a safe opportunity to overtake, wait 
for a simple one – particularly when driving on the right 
in a right hand drive car.  
 
If you feel tired, then stop as soon as somewhere safe 
is available. Tests have shown that a short stop of 5 
minutes has little or no affect on overall alertness, 
whereas a 20-30 minute break every 2-3 hours 
provides time to recuperate. Naturally, people are 
different, so to an extent you’ll need to judge this 
yourself, but share the driving in 2 hour stages where 
possible.  
 
… And to beat stress 
 
Plan your route – aim to be somewhere cool to stop for 
lunch, and if you have an option avoid open roads with 
no shaded areas during the hottest part of the day. If 
traveling with children, find somewhere that can offer a 
range of activities as a break. If you can take a more 
scenic route that will only add perhaps 20 minutes to 
the overall journey, why not enjoy it?  
 
Stuck in a jam? – admittedly, this is a bit of a pain, but 
an hour or so added to the journey should pale into 
insignificance when compared to the overall two week 
break …… if you allow it to. Remind yourself of this.  
 
Picture shown from Parkette in the Crest at Silver Ridge. 
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S E A S O N A L  H O M E  M A I N T E N A N C E  
Most home maintenance activities are seasonal. Fall is 
the time to get your home ready for the coming winter, 
which can be the most grueling season for your home. 
During winter months, it is important to follow routine 
maintenance procedures, by checking your home 
carefully for any problems arising and taking corrective 
action as soon as possible.  
While most maintenance is seasonal, there are some 
things you should do on a frequent basis year round: 

 
Make sure air vents indoors and outdoors (intake, exhaust 
and forced air) are not blocked by snow or debris. Also, 
it’s essential that hoses are disconnected from the hose 
bibs before the freezing weather arrives upon us. 

 
Check and clean range hood filters on a monthly basis. 

 
Test the ground fault circuit interrupter(s) monthly by 
pushing the test button, which should then cause the reset 
button to pop up. 

 
If there are young children in the house, make sure 
electrical outlets are equipped with safety plugs. 
 

 
Regularly check the house for safety hazards such as a 
loose handrail, lifting or buckling carpet, etc. 

 

 Get more out of your day …. 
 
We’ve all said it: “there are just not enough hours in 
the day” or I can’t believe its 5.00pm already”.  
So, how can we squeeze more time into our day? 
 
Target time-wasters – there may be things you do 
every day simply out of habit that don’t need to be 
done. Evaluate your daily activities and ask yourself 
what would happen if you didn’t perform each task. 
You may find that some things can be discarded 
without any problems.  
Set realistic deadlines – don’t kill yourself with self-
imposed due dates. If possible, rearrange projects you 
have direct control over to set acceptable time limits.  
Re-evaluate your routine – does the same crisis occur 
month after month, perhaps at the same time each 
month? Are you always scrambling for time just before 
a major deadline? Take a hard look at your work 
patterns and determine the best and most logical way 
to meet your objectives. Figure out the most efficient 
and practical way to organize your time. Identify the 
root causes of time loss and deal with them tactfully.  
Take charge – don’t let other people control your time. 
When you are truly busy, let them know (politely). 
Wherever possible, ask to reschedule discussions, 
meetings and other activities until you can devote 
adequate time to them. 

Portrait Homes is very excited to announce the 
upcoming Townhome community of BRIGHTON at 
Silver Ridge. 

 
 
There will be a wide range of both 2 and 3 bedroom 
townhome designs to be offered within Brighton, 
with the sizes of these homes ranging from 
approximately 1,200 to 1,600 square feet. 
 
We’ve had many registrants contact us in the last few 
weeks, requesting to be among the first to see the 
various townhome designs when we have them 
ready. 
 

We hope to begin our pre-sales campaign for these 
beautiful townhomes in early 2010, so please feel free 
to have any interested friends or family members 
register with us at www.brightonliving.ca 
 

 
 
 
To reach our sales team, please contact the Portrait  
 
Homes sales center at 604-466-9278, or feel free to  
 
email us directly at sales@portraithomes.ca 
 


